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Welcome back! 

In Part 1 of our Manifesto, we explored how this is a time like no other – where we as 

Conscious Entrepreneurs are feeling the inner calling to share our gifts in a bigger way, and the 

world needs what we have to share even more than ever. 

 

I am writing this on Total Eclipse Day, where we just saw out-pictured through the 

overlapping of the planetary orbits a symbol of the depth and breadth of transformation that is 

happening on a global – even universal – scale.  It’s time to heal and realign the shadow parts of 

ourselves, and shine our light even brighter. 

 

In this Part of the Manifesto, we’ll explore the 7 Invisible Laws of Success that will make all 

the difference in creating the business and life results you desire – and in reaching as many of 

your Divinely Matched clients as possible with your work. 
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The Invisible Laws of Success 

 

Law No. 1: The Law of Purpose 

I didn’t always know what the purpose of my life was…but from an early age I started 

asking the adults around me the tough questions: 

 

 What is the meaning of life? 

 Why am I here? 

 What am I supposed to do with my life? 

 What is my life’s purpose? 

 

They gave me the best answers they could, but they always fell short. And I kept looking – 

reading books, going to seminars, attending church, talking with speakers, meditating and 

praying. 

 

And I believe it was no coincidence that it when I started my first part-time business - after 

finishing high school, getting my psychology degree and my law degree and then being 

awakened in the middle of the night with the idea for a class and my first book – that I finally got 

clear on what my purpose was. 

 

No, it wasn’t just to be an entrepreneur – but to hold space for the highest vision for other 

visionaries and thought leaders to share their messages and create jobs – and later businesses - 

around their purpose. 

 

Voila! And it also happened to be at the time when, for the first time in history, the 

unspoken employment contract was broken and mass layoffs began.  Making multiple job 

changes was becoming the norm – but doing so with one’s life purpose as the filter to choose 

through was different. 
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Finding my life’s purpose was the single most important discovery of my life – and 

everything since that day at age 32 has been different.  Twenty-five books later, thousands of 

presentations and clients later, now nothing is missing – as long as I choose from my purpose 

and help my clients to do the same.  Fulfillment flows, money flows, clients are drawn in – there is 

no limit in a world where everyone pursues their unique life’s purpose. 

 

 Do you know your life purpose?  If not, answering these 4 questions will get you started: 

 

1. What do you love to do? 

2. What was your greatest pain or wound in childhood? 

3. What do you naturally do well? 

4. Whom do you long to help? 

 

 For our life to have meaning and our work to be fulfilling, you must know our life purpose, 

and translate it into our calling – the work you are here to do.  There can be many ways of 

expressing our life purpose that don’t necessarily include our work – raising our families, our 

volunteer activities, even our health habits.   

 

 But until our work truly becomes our calling, it will fall flat in terms of motivating us every 

day. 
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The Law of Purpose next asks that you clearly define whom you are here to serve – our 

Tribe. This stems from question 4 on the life purpose clues above.  Do you have a passion for 

helping young people find direction, or for smoothing the transition to retirement for 

professionals?  Clearly defining what you do and for whom you do it will help you greatly in 

choosing your work and deciding what to offer based on that Tribe’s needs. 

 

 

 

  



  Conscious Client Attraction Manifesto
    

 
 

7 

Law No. 2. The Law of Abundance 

 

You live in abundance as a fish lives in water.  And yet thanks to our cultural conditioning – 

at least in the Western culture – we are taught from an early age to think in terms of scarcity, 

“getting ours,” competition and beating others out for the prize.   

 

Don’t get me wrong – those values and encouraging achievement have positive results too 

– I am grateful to know how to create and follow through on a plan to completion, among other 

strengths.  These have helped me become a successful entrepreneur! 

 

But like many women I know, I got a little extra dose of this “go for the gusto,” “no pain no 

gain” mentality to the point I experienced burnout, 4 years of chronic fatigue, addiction and more.  

So there’s a balance!   

 

What if instead you start with the understanding that there is plenty for all…and in fact 

quantum physics tells us that not only is that true, but the universe is actually expanding to meet 

increased demand.  So you can’t run out of what you want and need! 

 

Dr. Wayne Dyer says it this way in Manifest Your Destiny: 

“The nature of the universe is abundance.  It goes on beyond our concepts of 
beginnings and endings and boundaries.  When we think we have it categorized 
and locked into a time-space boundary, it expands beyond our awareness…This 
force is always moving, ever expanding and unlimited. You are an aspect of that 
force, and therefore you, too, are flowing, ever expanding and unlimited.” 

 

If your nature is abundance, and you live in abundance, then all that remains is to tap into 

that abundance with a specific intention, goal or request and you will see it begin manifesting into 

form.  (More on that in a future law below.) 
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Another part of this Law of Abundance is that each of has been given the exact gifts 
and talents to manifest our purpose and experience abundance in our lives every day.  

 

Notice what comes up in your mind as you read that – do you resist it? (Or “Yeah, but…”?) 

One of the disciplines I use in helping my clients illuminate their purpose and gifts is numerology, 

through which you can determine your Expression number and Heart’s Desire number to define 

your gifts.  

 

 

 

But you can also look at what you do well and what you love from the life purpose 

exercise.  Are you expressing those passions and using those skills and talents in your daily 

work? 

 

Too many entrepreneurs feel they have to do everything in their business and find too 

much of their time being spent running spreadsheets or dealing with routine email or their web 

site – and actually using their gifts can get lost.  In Part 3, we’ll look at how to get out of this trap. 

 

For now, just know that you already have the gifts and talents (and life experiences) you 

need to share your most passionate gifts.  It just becomes a matter of inviting others to support 

you and clarifying exactly what your genius is – and spending as much time as possible doing 

that. 
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Learning to be equally comfortable giving as well as receiving abundance is key.  
Abundance is a flow – in and out, in and out.  It’s not just the receiving, but the giving too that is 

key.  Try this right now: how long can you keep exhaling without having to inhale?  You must 

learn to take the generosity of others – and of the Universe – in as graciously as you reach out to 

help and serve others.  And for women, this seems to be particularly hard. 

 

Finally, know that holding the energy of gratitude will multiply your experience of 
abundance and draw more of it to you. We will explore this more in the Law of Increase below, 

but what I want to encourage you to do is begin to think of gratitude as a proactive practice, not 

just grace you say after a blessing comes to you.  “Being in gratitude” can be a state of being you 

entertain even before what you desire has materialized – and it is being that state which can 

magnetize much more of what you desire seemingly effortlessly.  It’s all about your vibration and 

what is resonating with it now! 

  



  Conscious Client Attraction Manifesto
    

 
 

10 

Law No. 3. The Law of Vision 

 

Once you know your life purpose and recognize the field of abundance in which you live, 

the next Law invites you to get specific about what you want to create from the abundant field.  

What we vividly visualize we will experience! 

 

Visioning is actually a verb, not just a name for one of our senses or something you 

create and set on a shelf.  It is a spiritual practice to en-vision what you desire, and then to 

continue to hold that vision day by day until it comes into being. 

 

When I was an unhappy lawyer years ago, working in a firm where one case had morphed 

to absorb all of my time plus two of the partners, I was desperate to get out. I sent out dozens of 

resumes with no results – even left a few at the State Bar Association.  Since that wasn’t working, 

I used what I had learned about visioning and every night before I went to bed, I wrote out a 

present-tense statement of how I wanted things to be.   I described my desired “work situation” 

with flexibility and good pay and recognition, not knowing where it would lead me. 

 

One day a man called me wanting to interview me, saying he had picked up my resume at 

the Bar Association - but when he said what company he was with I said no thank you.  But he 

wouldn’t take no for an answer!  Over the coming weeks he called me again, and then on the 

third call, begging me for just 15 minutes to talk with him – so I agreed. It was better than 

anything I could have dreamed up – a part-time in-house counsel position with a small retainer, 

my own office, secretary and all furnishings and office equipment provided.  And they only 

needed half of my time – I could do whatever I wanted to with the rest of the time (so I chose to 

grow my speaking and consulting business!).  And oh, by the way, the company was a collection 

agency – but it turned out to be the best opportunity ever and led to my 10-month national book 

tour a few years later.  
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So as Napoleon Hill says it in Think and Grow Rich, opportunity often comes disguised 
as adversity – so many people miss it.  I almost missed mine. 

 

What I knew was important was to focus the vision on the essence of my desire – a 
new work situation – and not the form. This allows space for something even better to emerge, 

as it did here.   

 

And also avoid this common mistake: if you are unclear and lack clarity - or if you change 

your vision frequently - it will slow or change the results you get.  It’s like you placed your order in 

a restaurant and the cook starts working on it, but before he can finish it you change it, so he has 

to start over.  So beware changing your mind too quickly! 

 

Quantum physics tells us that chaos precedes the breakthrough – so don’t quit just 

when things seem their worst.  You’re likely on the verge of something big!  Hold to your vision, 

see it as already done, and it will happen. 
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Law No. 4. The Law of Alignment 

 

Misalignment is one of the biggest mistakes I see entrepreneurs and others making when 

desiring to bring an experience or thing into their life. 

 

It might be a disconnect between your purpose, your calling and your program or offer.  Or 

it might be between what you say you want to create and your ongoing thoughts, feelings and 

energy.  

 

The alignment is often unconscious – it can be a hidden shell designed to protect you from 

being hurt again after a bad breakup or layoff.  Or it can be a situation where you have actually 

evolved (or are evolving) into a new version of yourself, and your offering hasn’t caught up with 

that yet. 

 

Healing these misalignments sometimes requires affirmations or visioning, sometimes 

energy work or chakra balancing or other “woo woo” practices, and sometimes simple awareness 

allows you to make a different choice. 
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There are at least 13 ways you may be inadvertently causing misalignment and thereby 

repelling abundance: 

1. Fear of failure 
2. Fear of success 
3. Beliefs about money/fear of lack 
4. Beliefs about deservingness, 

worthiness 
5. Self-doubt 
6. Worry (visioning what you don’t want) 

7. Belief that it’s not ok to make money 
with spiritual work 

8. What is success for me? 
9. Protecting emotions due to past hurts  
10. Over-giving 
11. Fear of rejection by others 
12. Codependence/people pleasing 
13. Procrastination 

 

Identifying these barriers and doing the appropriate kind of healing to realign your energy 

will be key to your attracting with ease. 

 

 
 

When it comes to who you attract into your life and business, you will irresistibly attract the 

people aligned with your message with whom you are intended to work. And if you are grappling 

with a specific life issue, often your clients will approach you with a similar issue so that you can 

take a fresh look at it!  I’ve seen this happen countless times in my years as a coach and 

consultant.  So it definitely pays to be the client you want to attract. If you want to attract 

wealthy individuals who are comfortable with money and willing to invest in themselves, do the 

same!  And if you find yourself attracting people who don’t fit your desired intention, see what it is 

within you that could be out-picturing as that client.  
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Law No. 5. The Law of Guidance 

 

Once you state and align with your vision, you must be expectant and make time to listen 

to and receive guidance.  The vision is the exhale, the guidance you receive is the inhale.  So if 

you are a doer, an action taker, a results-oriented guy or gal (as I am), you will need to carve out 

time to be quiet, receptive and meditative – ideally with journal at your side – to capture the 

guidance that is there for you. 

 

Where does the guidance come from? I think of it as coming from God, the Universe or 

Higher Power first. Second, you may also connect with other angels or high spiritual beings or 

guides that are assigned to accompany you in this lifetime that will have insights for you too.  And 

third, your own intuition can be a reliable source of guidance and inner knowing (even if you can’t 

explain it) when making decisions. 

 

 

 
 

Here’s the hard part: you won’t usually get the whole plan all at once; it will come one step 

at a time.  And until you take that step, you won’t be given the next one. Faith and trust in the 

vision is required to take the next step before you know the one after that.  As the famous quote 

says: 
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“The moment one definitely commits oneself, then Providence moves, too. All sorts 
of things occur to help one that would never have otherwise occurred...unforeseen 
incidents and meetings and material assistance, which no man could have dreamed 
would have come his way.” 
    --Johann Wolfgang von Goethe 

 

 

When I manifested the part-time in-house counsel position, I had to first take the step of 

agreeing to meet with the interviewer (and actually, before that, to leave resumes at the Bar 

Association where he found it). Only then could I see the opportunity that was coming into my life. 

 

So take the step you know you need to – the next one will appear.  Don’t wait until you are 

fully “ready” – take action now, allow the pieces to be filled in as you go.  I like to call this “Ready, 

Fire Aim!” – share the sizzle of what you want to offer with a few key people, and if they like the 

sound and smell of it, go ahead and cook the steak/create the program! 
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Law No. 6. The Law of Seasons  

 

Creativity and manifesting – including money, clients, and anything we want to attract – 

have seasons.  Unfortunately, just as in nature, it can’t always be summer!  

 

Acknowledging and making peace with these seasons will help us to be content in any 

situation. We don’t get frightened when the leaves drop off the trees in the fall or fear that they 

are dying – we know that a dormant winter is required before new leaves can sprout in the spring. 

 

 
 

And yet in corporate life, we expect people to always be productive and “on”, with no 

respect for natural cycles of energy or family commitments (in many companies anyway) or time 

for daydreaming.  In watching the recent Genius series about the life of Albert Einstein, his 

practice (like many highly creative people we know and love) was to sit and stare out the window 

for hours at a time, letting the ideas and inspiration come in. 

 

We will explore this more in Part 3, but for now reflect on what season you are in now re: 

(a) what you’re currently offering and (b) your new ideas.  How can you create space and 

acceptance that will allow you to be at peace in all phases of the creative process? When money 

is flowing in like a firehose or ebbing in between flows? 
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Law No. 7. The Law of Increase 

 

Everything is either growing or dying – there is no in between or “static” state.  This Law is 

equally true for the infant as the elder, the new business or the mature Fortune 500 company. 

 

And by the time an idea or program starts to feel stale, you are already on the downward 

trajectory toward death – unless you can reinvigorate it!   

 

As you share your message, new forms, programs and services will emerge.  For the 

coach this might be moving from doing 1:1 coaching to a group program, or from virtual to live 

events and trainings or vice versa.   

 

To support the increase, it’s critical to be sure the infrastructure you have in place will hold 

the space and weight of 10 or 100 times more clients or customers or users – IF it is your vision 

to grow to that size.   

 

That will require bringing in more team members, systems, and structures – as well as a 

bigger vision – to scale your business and allow you to serve all the people you want to and can. 
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Now What? 
 
 
 If you’ve enjoyed the Manifesto so far, stay tuned for Part 3, where you integrate the 7 

Invisible Laws of Success into your business and client attraction structure and specific activities 

so you can consciously attract your ideal clients every day. 

 

And meanwhile, here are some other steps you can take to continue your Conscious Client 

Attraction momentum: 

 

• Join our free Conscious Client Attraction Facebook group here: 

https://www.facebook.com/groups/consciousclientattraction/ 

 
• Attend our upcoming webinar “7 Keys to Blending Manifesting & Marketing to 

Consciously Attract All the Clients You Want” (details coming soon) 

• Conscious Client Attraction Live, December 7-9, 2017 at 

http://www.consciousclientattractionlive.com  

 
• Book your free Breakthrough Session with Marcia at http://www.marciabenchconsult.com  

  

https://www.facebook.com/groups/consciousclientattraction/
http://www.consciousclientattractionlive.com/
http://www.marciabenchconsult.com/


  Conscious Client Attraction Manifesto
    

 
 

19 

About Marcia Bench 
 

Marcia Bench is a Manifesting and Marketing Mentor and Coach, best-selling 

author and professional speaker, and has more than 25 years’ experience. 

She is the author of 25 books including the #1 best-selling Become an 

Inspirational Thought Leader and Career Coaching: An Insider’s Guide.  

Marcia been coaching and consulting both individual and corporate clients 

since 1986.  She is CEO of Marcia Bench Enterprises, as well as Career 

Coach Institute, the world’s leading provider of career and business coach 

training and certification programs, as well as other coaching companies. 

A former attorney, Marcia has been a featured speaker/trainer at hundreds of local, regional and 

national conferences, as well as on hundreds of teleclasses and webinars plus guest appearances on 

numerous television and radio programs.  Her mission is to help individuals live their highest vision 

through their work and business.  She has studied metaphysics and personal growth for 30 years. 

Marcia's coaching experience includes work with managers and executives from Fortune 500 firms in 

a variety of industries as well as dozens of business owners, professionals, and military officers 

entering the civilian workforce. 

Prior to entering the coach training industry, Marcia was Senior Vice President in a dot-com career 

management firm for 4 years, and previously spent 10 years as President of New Work Directions, a 

business and consulting firm she founded.  Ms. Bench developed her expertise in business start-up 

and management in part through her 4 years as a practicing attorney specializing in business and 

employment issues.  She is a current member of Ewomennetwork, and has been active for years 

throughout the entrepreneur and coaching community.  Only the third author to be published by Hay 

House besides Louise Hay herself, Marcia has shared the stage with Dr. Wayne Dyer, Dr. Deepak 

Chopra, Joan Borysenko, Dr. Gerald Jampolsky and other notable experts. 

Marcia's education includes a Juris Doctorate from Northwestern School of Law of Lewis & Clark 

College and a Bachelor of Science in Psychology from Western Oregon University.  In addition, she is 
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a Certified Career Management Practitioner through the International Board of Career Management 

Certification, a Certified Business Coach, a Certified Teleader and Master Certified Career Coach. 

She lives in the Portland, Oregon area with her husband and their dog Roxy. 

 

Marcia Bench Enterprises, LLC 

DBA Conscious Client Attraction 

Phone: 503-308-8179  
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