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Welcome back! 
 

In Part 1 of our Manifesto, we explored how this is a time like no other – where we as 

Conscious Entrepreneurs are feeling the inner calling to share our gifts in a bigger way, and the 

world needs what we have to share even more than ever. 

 

And in Part 2, we examined the 7 Invisible Laws of Success that every Conscious 

Entrepreneur needs to use in attracting clients (and anything else for that matter!) to them, from 

vision to transcending resistance and fear and positioning herself for growth.  (If you haven’t read 

those two Parts and viewed the videos, please go back and do that before moving forward into 

Part 3!) 

 

In this Part of the Manifesto, the “rubber meets the road” as the saying goes.  We’ll look at 

you can apply the Invisible Laws in your everyday business activities, step by step, growth phase 

by growth phase.  This will give you a context for where you are along the journey – and help you 

attract all of the ideal clients you want, easily and magnetically. 
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The Conscious Client Attraction Business Growth and Marketing 
Strategy for Scalable Success 
 

 

The 7 Invisible Laws of Success can also be viewed as each being connected to phases of 

your business startup as well as in creating a new offering. The 7 Steps in the Conscious Client 

Attraction Model are pictured below – and will each be explored in turn: 

 

 

 

You might think of the Invisible Laws as the Divine part of the equation, and the 7 Steps in our 

model as the human aspect. 

  

1. Calling

2. Support

3. Vision

4. 
Attraction

5. 
Inspiration

6. Cycles

7. Growth

The Conscious Client Attraction Model™ 
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Step 1 - CALLING 

 I remember when I started my first business like it was yesterday.  I had just graduated 

from law school, was starting my first lawyer job, and had had it “up to here” with analysis, 

memorizing and all of the left brain, linear tasks. 

 

 So one Saturday night, I was awakened by my guidance with the inspiration for a class I 

would teach, the book to write for the class, and who to present it to.  I did, they said yes, and that 

was the beginning of my career as a consultant, speaker/trainer, coach, and author.  It was, in a 

sense, my calling. 

 

 That first stage of the calling – what Joseph Campbell calls the “call to adventure” – seems 

so deliriously amazing and wonderful (and it is)…but there are so many more life lessons and 

experiences embedded in it that, if we knew at the time, we might say no to it! 

 

 It’s the spring of our business, the spring of our first offering.  New ideas are blossoming, 

we climb a steep learning curve to master the fundamentals of launching, filing official papers, 

establishing our web presence and making lots of decisions. And it is, as you will recall, the Law 

of Purpose and our own unique life purpose that guides us throughout. 

 

 I love this part of the process!  Creativity is flowing, structure is relatively loose, and it feels 

very spontaneous and absolutely right.  It is at this Calling stage that you clarify such things as: 

 

 The mission of your business 
 What type of service you will offer (coaching or healing etc.) 
 Your specialty within that service area 
 The tribe you will serve 
 The problem(s) you will help them solve 
 The unique aspects and perspectives you bring to your offering 
 Your Signature System 
 Your coaching/healing packages and prices 
 Your strategy for reaching the ideal prospects (though you don’t start this yet) 

  



  Conscious Client Attraction Manifesto
    

 
 

6 

Step 2 - SUPPORT 

 

 We rely on multiple kinds of support as we begin our business.  Starting out from a belief in 

scarcity in competition is not the Conscious Entrepreneur’s best path! 

 

 So we begin, through the Law of Abundance, by knowing that there are more than enough 

clients for us, more than enough money and support staff to meet our needs, and more than 

enough time to do what’s most important. 

 

 We may decide to “give first, share always” (the motto of Ewomennetwork) – where we 

start, perhaps during our training as a coach or healer, to give a set number of free sessions to 

gain confidence and feel fully ready to charge for our services. 

 

 When help is offered at this stage, we learn to gratefully receive it and say, “Yes thank 

you!”.  This can be hard for women, who are so accustomed to putting others’ needs ahead of 

themselves.  But both giving and receiving are key in growing our business. 
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Step 3 - VISION 

 

 As we learned in exploring the Law of Vision, you need a dynamic, living vision statement 

to focus on in order to create your ideal business. It needs to be written so that you can feel it as 

you read – because your subconscious mind cannot distinguish between what you have actually 

done and what you have vividly imagined.  When you vividly imagine it, it believes it is real – so it 

helps you create it!   

 

Your vision statement should satisfy at least five criteria.  It should: 

 
1. be written in the present tense (“I am now…”) 
2. be open-ended (“this or something better”) 
3. be sufficiently specific so that you can recognize it when you see it – (the essence, not the 

form) 
4. stretch your rational mind's beliefs about what is possible for you (but not too far!) 
5. focus on the feelings you will experience as the vision materializes (emotions create 

energy and vibration which accelerates manifestation) 
 

You will need a vision for the short-term (e.g., 6 months to 1 year) as well as the longer 

term (what you envision when your business is fully mature) so that you can design goals, action 

plans and strategies that will get you there.  Be sure to take this to the next step and envision how 

many people at what price point you want to enroll, what staff you need, etc. – for daily focus. 

 

In addition, you want to create an Ideal Client Avatar – with all of the personality traits, 

lifestyle, values and other descriptors – that you wish to attach.  You will keep this person in mind 

with each Facebook live you do, each email and sales page you write, and each decision you 

make. 
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Step 4 - ATTRACTION 

 

Before you begin to reach out to prospective clients, be sure to take some time to review 

the list of the 13 ways we can resist the abundance available to us (see Part 2 of the Manifesto) 

and clear any of those of which you become aware.  Working with a coach to transform beliefs 

(something we do frequently with clients) can help greatly as can work with an energy healer or 

intuitive for long-standing issues. 

 

From that place of alignment – and in conjunction with Step 5, Inspiration – develop and 

begin to implement your strategies and plans begin to manifest clients by inviting people to 

sample your work and, if it resonates, to work with you.  One of the easiest ways to begin is to put 

together a webinar that introduces your services and provides valuable information so that people 

can decide if you are the right provider for them.  This can be delivered online if you already have 

a community, or in person to local groups as you begin. Following up by email further builds 

connection and increases client enrollment.  

 

Live videos through Facebook Live also give people an in-person experience with you that 

is invaluable as they decide whether you are the person to help them solve their challenges. 

 

Maintain your focus on your vision and intentions, and keep your energy strong, clear and 

positive each day.  It is a practice, but if you stay in that space you will attract more positive, 

resourceful and coachable people to work with too! 
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Step 5 - INSPIRATION 

 

 

 The great news is, we’re not doing this business alone!  We are (if we choose to see it this 

way) agents or channels of the Divine translating our unique experiences and perspectives into 

language that our clients can understand. 

 

 In my businesses from the beginning I have relied on (and recommend) four types of 

guidance: 

 
 

 For us to attract clients that are willing to invest in themselves, I believe we need to invest 

in ourselves through mentoring too!  Working with a mentor saves time, money and energy as 

they help you avoid things that would not get you results and help you stay focused on what will 

 

 

God/Higher 
Power

Guides 
and/or 
Angels

Intuition Mentor
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To begin listening to Divine guidance – as well as to your intuition and any guides you may 

work personally with - train yourself to discern your guidance by beginning with small things.  

Without using caller ID (!), see if you can sense who’s calling you.  Notice if you feel guided to 

take a different route to an appointment – and what emerges from that change. 

 

Once you trust it in little things, you can trust it more for the bigger decisions in your 

business – and even sense what your audience is looking for next. 

 

 
 

Then, once you begin to act on your guidance, remember the psychology of buying.  When 

people can just smell the sizzle of the steak barbecuing next door, it’s much more appealing than 

just being handed the steak! Decide what you will offer, outline it and design the elements you 

want to include – then sell that.  You can write the content afterward. 

 

Sound scary? I’ve done that with every program I’ve created for the past 16 years…and 

even with my book proposals for my 25 books.  And many other thought leaders follow the same 

process.  “Ready, Fire, Aim” saves you time and money – and helps you innovate at the pace of 

inspiration too! 
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Step 6 - CYCLES 

 

 Though you may have a part of the creative process that we like best, the fact is that you 

need to go through all of the four seasons or parts of the manifesting process for the creation to 

be complete. 

 

 
 

 The Flat part of the cycle means that nothing is coming in or out; the Calm season is when 

equal amounts are coming in and out; the Ebb is when more is going out than coming in, and 

Flow is the opposite – more going in than coming out. 

 

 Which are you most comfortable with? Do you know where you are regarding your new 

offer creation? Your current finances such as revenue versus expenses? 

 

 Money loves attention!  So if you can set up systems to track the results of each of your 

activities – both business or marketing strategy and internal energy or light work and visualization 

– and see what creates the best results – you can then do more of what works, and stop doing 

what doesn’t. Knowing that spring always follows winter can help you embrace the dormant times 

and avoid expecting constant income flow when there are also seasons for receiving creative 

ideas and germinating what’s next. 
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Step 7 - GROWTH 

 

 Did you know that your business – and each of your programs – is either growing or 

dying?  Think about each of them for a minute – if you had to categorize them, which is it? 

 

 Whenever something starts to feel stale or like the positive momentum is lessening, it’s 

important to stop right then and ask yourself whether you wish to continue with it, if so how will 

you re-energize it, and what are your new goals for that program. 

 

 
 

Continuing to do everything yourself will not move your business forward as quickly as it 

could – you will become the bottleneck between sales, delivery and content creation. 

 

So begin now to engage contract support staff in all the areas that can be done at a lower 

fee than the value of an hour of your time.  As John Assaraf said it, “Hire people who play at 

things you need to work at.”  

 

You might begin with one-on-one services, but for your business to grow you will need new 

structures such as online group programs that can handle potentially hundreds of members, live 

events, masterminds, membership programs and passive income-generating products and 

programs. This allows what you do in real time to be your most high-value revenue generating 

activities.  And be sure to create it in a way that ensures you ideal personal life and lifestyle too! 
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Now What? 
 
 
 We have created an Infographic that summarizes the 7 Invisible Laws as well as the steps 

in the Conscious Client Attraction process – see thumbnail below.   

 

 

You’ll get your own copy to download when you register for our webinar coming up soon, 

“7 Keys to Blending Manifesting & Marketing to Consciously Attract All the Clients You 

Want.” So if you’ve enjoyed the Manifesto so far, be sure you register and discover how to use 

the key principles we have been exploring in the Manifesto in your everyday life and business. 
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So if what you have been reading is resonating with you, I have some exciting news!  Soon 

we will be opening up the Conscious Client Attraction Inner Circle, where you can go deeper on 

each of the 7 Laws and the 7 steps of Conscious Client Attraction – and get massive support as 

you do so!  Our focus is on helping you not just understand, but embody the CCA process – and 

apply it in 12 core ways of sharing your message including webinars, Facebook strategies, 

speaking, blogging, retreats and more. 

 

So be sure to watch your email, we will have a limited and time-sensitive invitation coming 

your way very soon. 

 

Meanwhile, here are some other steps you can take to continue your Conscious Client 

Attraction momentum: 

 

• Join our free Conscious Client Attraction Facebook group here: 

https://www.facebook.com/groups/consciousclientattraction/  

 
• Attend our webinar “7 Keys to Blending Manifesting & Marketing to Consciously 

Attract All the Clients You Want” at http://marciabench.leadpages.co/cca-webinar/  

• Conscious Client Attraction Live, December 7-9, 2017 at 

http://www.consciousclientattractionlive.com  

 
• Book your free Breakthrough Session with Marcia at http://www.marciabenchconsult.com  

  

https://www.facebook.com/groups/consciousclientattraction/
http://marciabench.leadpages.co/cca-webinar/
http://www.consciousclientattractionlive.com/
http://www.marciabenchconsult.com/
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About Marcia Bench 
 

Marcia Bench is a Manifesting and Marketing Mentor and Coach, best-selling 

author and professional speaker, and has more than 25 years’ experience. 

She is the author of 25 books including the #1 best-selling Become an 

Inspirational Thought Leader and Career Coaching: An Insider’s Guide.  

Marcia been coaching and consulting both individual and corporate clients 

since 1986.  She is CEO of Marcia Bench Enterprises, as well as Career 

Coach Institute, the world’s leading provider of career and business coach 

training and certification programs, as well as other coaching companies. 

A former attorney, Marcia has been a featured speaker/trainer at hundreds of local, regional and 

national conferences, as well as on hundreds of teleclasses and webinars plus guest appearances on 

numerous television and radio programs.  Her mission is to help individuals live their highest vision 

through their work and business.  She has studied metaphysics and personal growth for 30 years. 

Marcia's coaching experience includes work with managers and executives from Fortune 500 firms in 

a variety of industries as well as dozens of business owners, professionals, and military officers 

entering the civilian workforce. 

Prior to entering the coach training industry, Marcia was Senior Vice President in a dot-com career 

management firm for 4 years, and previously spent 10 years as President of New Work Directions, a 

business and consulting firm she founded.  Ms. Bench developed her expertise in business start-up 

and management in part through her 4 years as a practicing attorney specializing in business and 

employment issues.  She is a current member of Ewomennetwork, and has been active for years 

throughout the entrepreneur and coaching community.  Only the third author to be published by Hay 

House besides Louise Hay herself, Marcia has shared the stage with Dr. Wayne Dyer, Dr. Deepak 

Chopra, Joan Borysenko, Dr. Gerald Jampolsky and other notable experts. 

Marcia's education includes a Juris Doctorate from Northwestern School of Law of Lewis & Clark 

College and a Bachelor of Science in Psychology from Western Oregon University.  In addition, she is 
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a Certified Career Management Practitioner through the International Board of Career Management 

Certification, a Certified Business Coach, a Certified Teleader and Master Certified Career Coach. 

She lives in the Portland, Oregon area with her husband and their dog Roxy. 

 

Marcia Bench Enterprises, LLC 

DBA Conscious Client Attraction 

Phone: 503-308-8179  
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